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Matco Financial Inc. is a privately owned and independent Wealth Management Office. 

The material presented in the Matco Report is intended to provide information to Matco Financial 

clients, contacts, and affiliates. Readers should not act on this information without first consulting 

their investment advisor, tax advisor, financial planner, or lawyer. This communication does not 

constitute an offer or solicitation by anyone in any jurisdiction in which such an offer or solicitation 

is not authorized or to any person to whom it is unlawful to make such an offer or solicitation.
 

Investment Related:

Management fees, commissions, and expenses may be associated with investment management 

services and mutual fund investments. Please read the applicable information such as the prospectus, 

which contains detailed investment information and is available from your advisor before investing. 

Most marketable securities such as mutual funds are not guaranteed or insured, their values change 

frequently, and past performance may not be repeated.

A Strategic Edge
— JASON VINCENT, VICE PRESIDENT, FAMILY OFFICE

 The black binder is entitled Family Minute Book, although from the outside there’s no obvious identifier, only a 
confidential reference number. Inside, tab headings read family balance sheet, consolidated asset mix, consolidated 
performance, wills, trusts, and taxes.  
 Glamorous no. Powerful yes. As it’s completed and the information is updated on a regular basis, the binder 
represents a number of critical advantages for you and your family.  
• You’ll have an ongoing aggregate report of all investments. This view lets you effectively track performance, 
 identify vulnerabilities and make strategic investment decisions. I know for many clients, the resulting 
 reports are the first time they’ve had the benefit of a big picture view of their investments on a regular basis. 
 A view supplemented by detailed reporting. 
• Estate and wealth transfer plans are developed and initiated as you wish. Existing documents are all in  
 one place. 
• Details ranging from tax instalments to family challenges are recorded.
• Directions for transactions to be carried out on your behalf are set and acted upon. 
• It’s all there, structured, in place and current. The weight in the back of your mind dissolves. 
 You have a 360 degree view. 
 We recognize the time constraints and complexities of our clients’ lives. We also view the black binder as 
tangible evidence of something more important. That’s our relationship with you. The process of completing the 
binder takes some time and a willingness to share information. You’ll want to be comfortable and confident in  
our capabilities, our discretion, our confidentiality. You’ll need to trust people such as Jennifer Gobert who will  
help establish and manage your Family Minute Book. We’ll ensure your records are reviewed and the appropriate 
conversations ensue.
 Matco Financial is a wealth management office and our comprehensive, individualized reporting is an integral 
part of what we do. We firmly believe that, where others have tried automated shortcuts, in an increasingly  
complex world nothing replaces the personal attention we give to the significant issues and the details of our  
clients’ lives. ■

Changes that Add Up
— BILL K. DICKIE, PRESIDENT AND PORTFOLIO MANAGER

 For a good many investors these are perplexing times. On the one hand, the Canadian market has 
been generating consistent, above average returns for the last five years. Despite recent volatility, domestic 
market results are generally positive, although moderating. On the other hand, the “go global” theme has 
become more pronounced of late, based on the belief that Canada’s time in the sun may be coming to an end.  
Manoeuvring between those two sentiments investors are looking for, but are hard-pressed to find, a definitive 
market direction. 
 To us the answers lie not in the big call, but in the incremental changes that are occurring beneath the surface 
and already influencing performance. As markets drift, we think it’s important to revisit your investment strategy, 
ensuring your course is clear and that your portfolio asset mix is well-positioned to address the subtleties at work.
 Here are some of the factors that we believe are currently influencing Canadian markets: 
• Price/earnings multiples are higher in Canada than elsewhere. This implies higher expectations of 
 growth, which is accompanied by a higher risk of disappointment should Canadian companies not 
 achieve those targets.
• The Canadian dollar is up from $0.63 to $0.86 as compared to the U.S. dollar. This is challenging the   
 competitiveness of Canadian companies. 
• We’re seeing a dichotomy in Canada’s economy, with the West experiencing tremendous growth and   
 challenges such as employment, inflation and environmental issues. Alternatively, Eastern Canada has felt 
 the ramifications of the higher dollar loss (i.e., loss of manufacturing jobs) while Atlantic Canada has seen 
 an out-migration of its workforce. 
• The fixed income market is delivering coupon rates of return. This is problematic for investors looking 
 for income.
• The income trust market is dealing with the significant change thrust upon it. It’s assumed that many 
 trusts will revert back to a corporate structure as the four-year transition period comes to a close. 
 The question of future distributions remains unanswered. Many income trusts are mid-cap in size and 
 may require capital to fuel growth. This may force individuals seeking income to choose another 
 investment vehicle. 
 With such factors in mind, it’s worth looking at your asset mix to see whether, for instance, your commitment 
to Canadian equities has become overweighted in energy. A concentration in this area would prompt some 
prudent changes. Alternatively, does this shifting environment mean it’s time to pack your bags, leave Canada 
and make a significant commitment to global markets? We say not so quickly. There are a number of very 
individual longer-term considerations to keep in mind such as currency cycles, the geographic location of your 

liabilities and continuing global demand for commodities. 

 ASSET CLASS ALLOWABLE RANGE CURRENT WEIGHT BENCHMARK

 Cash 0% - 10% 5% 0%

 Fixed Income 25% - 45% 25% 35%

 Cdn Equity 25% - 45% 35% 35%

 U.S. Equity 10% - 20% 17% 15%

 International Equity 10% - 20% 18% 15%
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